
Motivations to Give

• 79% of Canadians give to support a cause 
they feel passionately about or that 
benefited their loved ones

• 69% want to share their good fortune
• 63% support projects in their community
• 29% give to fill gaps in government 

support
• 11% donate to realize tax benefits

Source: Statistics Canada and Canadian Centre for Philanthropy



A Philanthropic Dialogue

• Advisors also mistakenly believe that…

The client, not the advisor, should initiate 
philanthropic discussions, because…

“Issues are too personal”
“Clients might become alienated”
“Gifting will create insufficient asset base 
for client and/or children”



A Philanthropic Dialogue

In Fact…
• Clients are generally open to and hopeful for 

a meaningful dialogue to construct a personal 
framework for giving

• The most impactful discussions explore client 
interests, values and intent

• Clients would like to know more about options 
for philanthropy and how to evaluate the 
effectiveness of their donations



A Philanthropic Dialogue

Client Concerns:
• Administering a gift program is time-

consuming

• Choosing charities and projects requires 
special knowledge of community needs

• Choosing the best estate and tax planning 
strategies requires special expertise



The Jewish Foundation of
Greater Toronto
• Experienced and reputable professional teams 

protecting your clients’ interests
• Expert investment and administration for a minimal 

fee
• Progress tracking of your clients’ funds
• Innovative gifting opportunities locally and around 

the world
• Access to a global network of experts
• Providing thorough stewardship and due diligence
• Privacy
• “One-stop-shop” for all charitable giving



Philanthropic Choices 

• Donor Advised Funds
• Designated Funds
• Field of Interest Funds
• Unrestricted Funds
• Perpetual Annual Campaign Endowment 

Funds
• Youth Philanthropy Funds



Ways to Give 

• Gifts of Cash
• Gifts of Life Insurance
• Gifts of Appreciated Securities
• Gifts of RRIFs and RRSPs
• Gifts of Real Estates
• Gifts of Private Company Shares
• Charitable Remainder Funds
• Bequests 



Foundation Growth 

• United Jewish Welfare Fund of Toronto was 
established in 1937.  The bequest and Endowment 
program was launched in 1962

• In 1973, assets totaled $221,218.  At our fiscal year 
end June 30, 2008, assets surpassed $221 million

• Planned Gifts (bequests and gifts of life insurance) 
total approximately $16 million to date

• The Jewish Foundation distributed over $10.5 million 
in our last fiscal year to various organizations



Summary

• Advisors are often the first and primary 
source for information and guidance

• Philanthropic decisions are part of a  
complete financial and estate plan

• Advisors may be able to bring up difficult 
questions

• Advisors are positioned to encourage growth 
of social capital from personal wealth

• Clients trust their professional advisors



The Jewish Foundation of
Greater Toronto

We’re here to help you help your 
clients make meaningful 

philanthropic choices

The Jewish Foundation would like to acknowledge the contribution of Joshua 
Wise in preparing this presentation
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